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Category General Training Duration 5 Days
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Online / On-site
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Course Introduction

In today’s fast-paced corporate world, executives must deliver compelling, high-impact presentations that

inform, influence, and inspire. Whether addressing stakeholders, investors, employees, or the media, the

ability to communicate with clarity, confidence, and persuasion is a crucial leadership skill. This Advanced

Presentation Skills for Executives training course is designed to elevate public speaking abilities, enhance

executive presence, and master audience engagement techniques.

Through hands-on practice, executive coaching, and real-world case studies, participants will learn how to

structure powerful presentations, use data-driven storytelling, leverage body language effectively, and

handle challenging questions with ease. This program provides the essential tools to captivate audiences,

command attention, and deliver messages that drive results.

Programme Curriculum
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Course Objectives

By the end of this training, participants will:

1. Develop executive-level presentation skills for high-stakes environments.

2. Master the art of persuasive storytelling and structured content delivery.

3. Enhance vocal projection, tone, and body language for impact.

4. Utilize advanced visual communication techniques for clarity and engagement.

5. Improve audience connection through interactive and engaging delivery styles.

6. Manage stage presence, confidence, and executive composure.

7. Deliver complex ideas with clarity and conciseness.

8. Learn techniques for handling difficult questions and objections.

9. Adapt presentation styles for diverse audiences and cultural contexts.

10. Integrate data visualization tools and multimedia for maximum effect.

11. Develop the ability to think and speak under pressure.

12. Strengthen leadership presence through confident public speaking.

13. Master virtual and hybrid presentation techniques for remote teams.

Target Audience

1. C-suite Executives (CEOs, CFOs, COOs, etc.)

2. Senior Managers & Directors in corporate and government sectors

3. Public Speakers & Thought Leaders

4. Sales & Marketing Executives who present to clients and stakeholders

5. Government Officials & Diplomats handling public addresses

6. Entrepreneurs & Business Owners pitching to investors and partners

7. Corporate Trainers & Consultants delivering workshops and keynotes

8. Media Representatives & Public Relations Officers

Course Content

Module 1: The Psychology of Effective Presentations

1. Understanding audience perception and engagement.

2. Building credibility and executive presence.

3. Overcoming stage fright and presentation anxiety.

4. The role of storytelling in persuasion.

5. Case Study: How world leaders use public speaking to inspire.

Module 2: Structuring High-Impact Presentations

1. The power of a well-structured message.

2. The rule of three: opening, body, and conclusion.

3. Crafting memorable key messages.

4. Effective transitions and flow for logical storytelling.

5. Case Study: TED Talks and their winning formula.

Module 3: Mastering Executive Delivery Techniques

1. Vocal techniques for authority and engagement.



2. Effective use of pauses, intonation, and emphasis.

3. Managing pace, tone, and energy for impact.

4. Mastering eye contact and audience connection.

5. Case Study: Steve Jobs’ presentation style analysis.

Module 4: Advanced Body Language for Impactful Delivery

1. The role of non-verbal communication.

2. Using gestures and movement effectively.

3. Commanding the stage with executive presence.

4. Avoiding nervous tics and distracting habits.

5. Case Study: Political leaders and their body language.

Module 5: Persuasive Storytelling and Data Visualization

1. The power of emotional and logical appeals.

2. Turning data into compelling narratives.

3. Choosing the right visuals and infographics.

4. Presenting numbers in a persuasive way.

5. Case Study: How Fortune 500 CEOs use data storytelling.

Module 6: Handling Difficult Questions & Audience Objections

1. Techniques for responding to tough questions.

2. Managing objections with diplomacy and tact.

3. Handling aggressive or confrontational audiences.

4. Strategies for keeping control of Q&A sessions.

5. Case Study: Crisis communication and media interviews.

Module 7: Engaging and Interacting with Audiences

1. Techniques for making presentations more interactive.

2. Managing audience attention spans and participation.

3. The power of humor, anecdotes, and rhetorical questions.

4. Handling interruptions and distractions gracefully.

5. Case Study: Engaging presentations in leadership summits.

Module 8: Virtual and Hybrid Presentation Mastery

1. Adapting presentation styles for virtual settings.

2. Best practices for remote and hybrid audience engagement.

3. Overcoming technical challenges in online presentations.

4. Optimizing lighting, audio, and camera presence.

5. Case Study: Successful virtual keynote speeches.

Module 9: High-Stakes Business & Investor Presentations

1. Delivering persuasive investor pitches.

2. Structuring high-stakes boardroom presentations.

3. Strategies for engaging stakeholders and decision-makers.

4. Making an impact in short presentation timeframes.

5. Case Study: Winning investor pitch decks.



Module 10: Crisis Communication & Executive Public Speaking

1. Delivering clear and calm messages in crisis situations.

2. Managing public perception and media scrutiny.

3. Communicating under pressure with confidence.

4. Structuring crisis response messaging.

5. Case Study: Crisis management speeches that restored trust.

Module 11: Persuasive Sales & Marketing Presentations

1. Understanding the psychology of persuasion in sales.

2. Creating urgency and driving decision-making.

3. Presenting complex products or services effectively.

4. Overcoming sales objections through storytelling.

5. Case Study: Effective product launch presentations.

Module 12: Cross-Cultural Presentation Strategies

1. Adapting presentations for international audiences.

2. Managing language and cultural differences.

3. Cultural do’s and don’ts in business communication.

4. Presentation etiquette across global markets.

5. Case Study: Global leaders who mastered cross-cultural speaking.

Module 13: Leadership Presence & Influence in Speaking

1. Building a strong executive presence.

2. Communicating confidence and credibility.

3. Establishing thought leadership through speaking.

4. Influencing decisions through powerful communication.

5. Case Study: How great leaders inspire action through words.

Module 14: Panel Discussions, Interviews, and Public Speaking Events

1. Techniques for speaking on expert panels.

2. Managing live audience interactions.

3. Navigating media interviews and press conferences.

4. Handling last-minute speech adjustments.

5. Case Study: Executive panel discussions at global forums.

Module 15: Final Presentation & Personalized Executive Coaching

1. Individual executive coaching and feedback.

2. Delivering a high-stakes presentation under review.

3. Peer evaluations and improvement strategies.

4. Developing a personal presentation roadmap.

5. Case Study: Executive transformations through training.

Training Methodology

Expert-led coaching for personalized skill development.

Live practice sessions with real-time feedback.



Video recording and playback analysis to refine techniques.

Interactive case studies and leadership speech deconstructions.

Hands-on role-playing exercises to simulate executive scenarios.

One-on-one coaching for targeted improvement.

Guided peer feedback to strengthen learning outcomes.

Register as a group from 3 participants for a Discount

Send us an email: info@fineskilltrainingcenter.com or call +254769199797 

Certification

Upon successful completion of this training, participants will be issued with a globally- recognized certificate.

Tailor-Made Course

 We also offer tailor-made courses based on your needs.

Key Notes

a. The participant must be conversant with English.

b. Upon completion of training the participant will be issued with an Authorized Training Certificate

c. Course duration is flexible and the contents can be modified to fit any number of days.

d. The course fee includes facilitation training materials, 2 coffee breaks, buffet lunch and A Certificate upon
successful completion of Training.

e. One-year post-training support Consultation and Coaching provided after the course.

f. Payment should be done at least a week before commence of the training, to FINESKILL TRAINING
CENTER account, as indicated in the invoice so as to enable us prepare better for you.

 

Upcoming Scheduled Sessions

Start Date End Date Location Price

07 Sep 2026 11 Sep 2026 Physical $1,500

14 Sep 2026 18 Sep 2026 Physical $1,500

21 Sep 2026 25 Sep 2026 Physical $1,500

28 Sep 2026 02 Oct 2026 Physical $1,500

05 Oct 2026 09 Oct 2026 Physical $1,500

12 Oct 2026 16 Oct 2026 Physical $1,500

19 Oct 2026 23 Oct 2026 Physical $1,500

mailto:info@fineskilltrainingcenter.com


Start Date End Date Location Price

26 Oct 2026 30 Oct 2026 Physical $1,500

Ready to enroll or request a customized program? Book online or contact us:

Register Online Now

Email: info@fineskilltrainingcenter.com | Website: www.fineskilltrainingcenter.com

https://fineskilltrainingcenter.com/courses/training-course-on-advanced-presentation-skills-for-executives

